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Introducing… 
 

"Seven Hypnosis Secrets Guaranteed To Work" 
 

You’re about to discover 7 basic applications of Covert hypnosis. It is best to forge ahead 
and read it all the way through to get the full benefit of what you’re reading. But before 
we get into that, I’d like to share a quick little story with you.  
 
I showed this eBook to a friend, and when he got done reading, he tilted his head, cracked 
a smile and said “Do you realize that you’re missing out on making this eBook perfect?” 
Looking at him a little confused I asked him to explain.  
 
And he reply was “can you just imagine someone reading these words, and the more they 
pay attention and read it, the more interested they become, so much so that when they 
find they are getting to the end of it, they have absolutely no reason not to buy it, and 
every reason to discover what’s inside. And then what? Then they can strongly feel so 
compelled to want to buy your best seller that they’d be willing to give up on eating for a 
day or two just so they can know what they are really ready to learn about.  
 
Now I mean, just think about it, as their sitting there reading this book, you can give them 
every reason to see the benefits of  them buying “How To Hypnotize Someone Without 
Getting Caught” , you could make them hear all the available sounds, and voices inside 
their mind say “yes! You have to get this, make this mine!” and as all that happens, you 
could totally and completely have this reinforced in their head over and over again 
without them even being able to resist the temptation, to the point where they come to the 
conclusion that - you’ve just gotta have all those natural feelings driving you to think, 
pushing, tugging and having you to think “I want How To Hypnotize Someone Without 
Getting Caught, you should buy it” 
 
Now you can only imagine how that made me, the author who took all this time to 
write this for you feel.  
 
…Buying this book is the best decision you’ve made – because I planted that in your 
mind and you have to have it, and you aren’t resisting it either. How rude!  
 
I’m not going to do that. I wrote this to give you knowledge of the foundation that I 
personally use when I engage in conversation that works for me every time without fail. 
So without further adieu, let’s not think that this book is messing with your mind and get 
to it shall we? 
 
Nathan Blaszak, author 
 
You can learn more about “How To Hypnotize Others Without Getting Caught” by going 
to my website:   
http://www.applyhypnosis.com  
 

http://www.applyhypnosis.com
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________________________________________________________________________ 
 
Hello There Friend! 
 
Thank you for downloading this free report...  
 

"Seven Hypnosis Secrets Guaranteed To Work" 
 
Inside this report you’ll discover the secrets behind this mysterious art of covert hypnosis. 
So let’s get started...  
 
==========================================  
"7 Little-Known Secrets to Undetectable Hypnosis"  
 
By Nathan Blaszak 
 
==========================================  
 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-= 
Secret #1: 
Sneaky Hypnosis is not what you think! 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-= 
 
Despite what you may have heard about hypnosis, I’m going to tell you, to start, what it 
doesn’t have to be.  
 
So many people think of hypnosis as "Follow my watch from side to side... you’re getting 
sleepy" truth be told, this is only one form of hypnosis but that’s not the only way it can 
be applied.  
 
Why haven’t you learned about this sooner? 
 
The fact is, there are many powerful people out there who do not want you to know about 
this, as they - use it on you daily. It’s everywhere! (I get right down to the nitty-gritty of 
it in my free e-book, "You’ve Been Cheated") at Apply Hypnosis.com  
 
Anyway, so what should you do to hypnotize others without them knowing? 
 
First, start thinking outside the box for a minute and notice that there are more ways than 
one that hypnosis can be used. If you think that it takes a leather sofa, session, and scripts 
to memorize - you’re dead wrong. It’s merely as simple as constructing your language so 
that you slide one command in, then another. 
 
If you want to learn how to persuade others, you can’t ask them to lay down so you can 
play with their head. Instead, realize that there are ways that you can push the right 
buttons to get anyone to do as you please. 
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Here’s what else... 
 
It’s an act of using language in a particular way that will break someone’s resistance 
down. Once they let their guard down, it is simply as though you’re stepping inside their 
head and leading them to take any action you want them to take.  
 
But better still, most people today are lazy. They do not want to have to solve their own 
problems or think for themselves. Welfare is a perfect example. The number of people 
going on welfare is rising.  
 
This is only proof of what I’m saying. It makes it easier for you to make a person do as 
you wish. They are used to following someone else’s way of thinking, it is a common 
"glitch" in the human mind.  
 
For all these reasons, even if a person can think on their own, they can still be 
hypnotized. The human mind works the same for everybody, thus, these secrets will work 
on anyone. And it seems like an innocent conversation.  
 
This is absolutely critical! In fact, I cannot stress this enough but let’s continue with 
secret #2...  
 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=- 
Secret #2: 
You Don’t Directly Command A Person 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=- 
 
When you hypnotize someone covertly, you are commanding their subconscious mind to 
obey what you wish naturally. If you were to come out and say "you think that going out 
with me is a good idea" you’ll either be; laughed at or slapped, humiliated or 
embarrassed.  
 
So how is it done? 
 
For starters, you can distract their mind using simple two-five word phrases that cause a 
person to go internally to make sense of what you are saying. 
 
For example:  
 
The Phrase - "as though"... This phrase presupposes to someone that they are pretending 
to do something - what comes after is exactly what you get them to think, but it actually 
is accepted into the subconscious mind as a command.  
 
"You’re looking at me "as though" you think that going out with me is a good idea." 
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They’re thinking "I am looking at you like that?" and while they think that, you just 
slipped passed to their subconscious mind that they think it is a good idea that they go out 
with you, and you further emphasize that it is true because they are giving you that look. 
But wait there’s more.  
 
They might instead be thinking after you say that "am I really thinking that going out 
with you is a good idea?" 
 
Well if they weren’t, they are now! ...and as they are thinking that, you’ve slipped past 
their conscious mind that they look as though they think going out with you is a good 
idea. Are you following so far?  
 
Their subconscious mind will suggest and lead them to think (with your help of course) 
"well if I look like I think it is a good idea, it must be" and will only drive them to acting 
towards following that good idea - pleasure.  
 
It is the concept of misdirection good friend! A paradox, and either way works in more 
ways than one! 
 
By the way, there is definitely more to it than just that. This is just a simple way of 
showing you how to indirectly get someone to think and obey your commands without 
them really catching on, because these phrases make it seem like an innocent 
conversation. I have listed 38 of the most powerful phrases inside my e-book "How To 
Hypnotize Anyone Without Getting Caught" you can check it out if you feel compelled 
to learn more.  
 
I’ve even met people who do this naturally and aren’t even aware why it works until I 
explain it to them. Are you one of them? 
 
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
Discover the breakdown of covert hypnosis to get anyone  
to do what you want without them knowing. Secrets of  
speaking directly to the subconscious mind while making  
what you say seem like an innocent conversation! 
Click NOW =====> http://www.applyhypnosis.com/    
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~  
 
Now just by using these first 2 secrets you’ll be way ahead the game...but wait, there’s 
still more! 
 
Part II of… 
 

"Seven Hypnosis Secrets Guaranteed To Work" 
 
Let's keep going... 
 

http://www.applyhypnosis.com
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=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-= 
Secret #3:  
Why Sneaky Hypnosis won't Work Without This Key Factor 
=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-=  
 
In order to properly embed commands, you must learn how to use your voice effectively 
first. This includes how it sounds, as well as the rhythm when you say your sentences. 
 
Here's a great trick to keep in mind while you’re aiming to gain good rapport with 
the person you are talking to:  
 
If someone speaks fast and loud, then the best way to "speak their language" is to match 
how they talk and speak fast and loud. If you were to speak softly, and 
slow....really.....really.... slow, chances are they will get bored with what you are saying, 
thus not pay any attention to what you want them to hear (this is crucial).  
 
The next time you talk with someone, here's your chance to pay attention to how they 
talk, including the voice volume, pitch and the pace at which they speak. Pretend that 
you are that person when you communicate back to them, this alone works like 
"magic" itself.  
 
It's simple: Matching how someone talks is important; you're discovering very important 
aspects of applying hypnosis here. I can’t stress enough how important it is to get in 
good rapport with someone. Without rapport, it makes it difficult to gain someone's 
trust let alone hypnotize them.   
 
Remember this: 
 

"Always Get In Rapport Using “Voice Matching” BEFORE 
You Even Attempt To Apply Hypnosis" 

 
But there's still more - let's continue with secret #4 
 
=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-=--=-- 
Secret #4:  
"How To Take Control Of Someone's Thought Process"  
=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-=-=-=--=-=-=-=--=-= 
 
Have you ever had the experience of talking with someone and they just wouldn't be 
quiet long enough for you to get your word in? 
 
Better yet, would you like to get them to be quiet and stay quiet? Long enough so that 
you can keep the person on hold so you can get on with your covert tactics? Because 
surely you DO WANT to have the advantage and control in a social conversation; am I 
right? 
 



 7 

Have you figured out what it is yet?<--- If you're still here reading then it's obviously 
working - proof already how powerful this is. Please don't get angry and stop reading 
because I am trying to prove a point here.  
 
It's really simple. Ask them questions?! Just like I did in the above paragraphs. To keep 
this quick and to the point, questions lead people's thinking. It worked on you am I right? 
 
When you ask a person a question they have to go in their mind and try to locate an 
answer. While they are going hmmmm? You can hit them with another question, then 
another. Be careful not to do this too much as it might become frustrating for them. But at 
first you may so you can get the hang of it like I did when I was first learning.  
 
I remember a time when I was in a bar and I started talking to this beautiful woman and 
just to have fun I decided to ask nothing but questions. As we were talking, just when I 
noticed her getting frustrated I would nail her with a "are you getting mad at me?" with a 
puppy dog, innocent look on my face. I'll bet you can guess what happened next.  
 
I don't know exactly how many questions I asked her that night but I am willing to bet it 
was close to around 60. By the time I got done asking all these questions, I had her 
asking me to leave, and go have coffee so we could get to know each other more! And 
the rest is history. 
 
I could go on but I'm not going to go into great detail with all that was said. I simply had 
to prove to myself that it worked and it really does. After a little practice I got really good 
at it too.  
 
Now wait, here's a game you can try with a friend:  
 
Ask each other questions and questions only and see who can stump one another first. 
This will be the fastest and best way to understand how this works. And that's just a small 
taste what's in store for you; you already know this if you've read my e-book "How to 
Hypnotize Others Without Getting Caught." But if you haven't read it yet...  
 
Please now, after a little practice you decide to lead someone's thinking, ask them 
questions. Be sure to have an outcome in mind of where you would like to lead their 
thoughts, ask the questions that will take them there. And the result? 
 
Believe me, you'll make them think as much as they want to talk, but won't be able to talk 
because they'll be too busy trying to locate an answer! If you practice this, you'll come to 
realize how it will work like a charm every time. 
 
But you can even double your skills using Secret #5, so let's keep forging ahead...   
 
=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-= 
Secret #5:  
How To Speak Someone's Language 
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=-=-=-=-=-=-=-=-=-=--=-=-=-=--=-= 
 
What are the benefits of talking in terms of how someone else thinks? There are a ton of 
them but mostly, it is best to be able to get in rapport with that person. Let me show you 
how this is done by giving you some examples.  
 
A person thinks in certain ways. Some might hear, some might taste (very rare), others 
might see pictures, and some might smell. One of these is going to overpower the others 
and so you would look out for which one they speak more of.  
 
This is how you can determine which representational system they think most in:  
 
If a person says "I see what you mean". This comment shows you that they think visually, 
so you would speak in terms of seeing something. "Picture this... you're walking down 
the road and...." 
 
Another person might say, "That doesn't sound right" and this will be your cue to talk in 
sound. "Are you hearing what I'm saying?" 
 
Underdog might say "I smell trouble" so you would speak more in his language by saying 
something like "Yes, something seems fishy doesn't it?" 
 
Here are a few examples of sensory based words that someone might say during 
conversation to help you determine which internal representation over-powers the 
rest: 
 
Visual: Look, focus, examine, see, clarify, reveal, illustrate.  
 
Auditory: Say, discuss, remark, speechless, clear, silence, shout.  
 
Kinesthetic: Touch, contact, handle, push, hold, scrape, gentle.  
 
Smell/Olfactory: Scented, stale, fishy, fresh, putrid, smoky, nosy.  
 
Taste/gustatory: Sour, bitter, sweet, salty, taste, juicy, flavor.  
 
These words will help you to determine just how someone is thinking and what internal 
representation over powers the rest so that you can speak the language they think!  
 
By now, you should have a good foundation building up in your mind that's getting you 
prepared for the power that you'll be carrying with you. If you've read this far, you're so 
ready to:  
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~   
Discover the specific techniques of hypnotizing others, and learning the secrets of 
communicating, directly to the subconscious mind while making it seem like an 
innocent conversation! Discover these powerful persuasion tactics and  
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Click NOW =====> http://www.applyhypnosis.com/  
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
NEXT - 'Part III' 
 
(the final part) of the free report:  
 

"Seven Hypnosis Secrets Guaranteed To Work"  
 
This is the last part of the report (but hopefully not the last time you hear from me - I'll 
tell you all the details at the end of this message).  
 
Now, onto the final secrets...  
 
=-=-=-=-=-=-=-=-=-=-=-=-==-=-==-=-==-=-==-  
Secret #6:  
The No-Brainer Method To Hypnotize Someone 
=-=-=-=-=-=-=-=-=-=-=-=-==-=-==-=-==-=-==-  
 
Listen! No, I don't mean pay attention to me. Well yes please do pay attention but I what 
I mean is… 
 

Listen to the speaker!  
 

It's that simple. 
 
Why is this most powerful? 
 
Because if you know what to listen for, you'll know exactly how to use what you've heard 
them say to your advantage.  
 
When someone speaks, they will lean on words that have a lot of meaning to them. "I was 
walking and I saw how AMAZING.... INCREDIBLE.... OVERWHELMING... 
CHALLENGING" 
 
It is that word when they are speaking that they pause just before saying it that you 
want to make a mental note of. It is the words that they put a little enthusiasm behind 
that you'll be listening for.  
 
Why? And what do you do with these words once they are identified by your conscious 
mind and well tuned listening ear? 
 
You say them back! 
 
If someone says "My job is...... CHALENGING" 
 

http://www.applyhypnosis.com
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You ask what makes it so umm... CHALLENGING? 
 
Also, when they say the word challenging, are they expressing that it is a pleasant 
experience or a not so pleasant experience? 
 
If you're talking to a gorgeous man or woman that you would like to date, you might use 
that and set yourself up as a challenge if they make the word sound exciting enough.  
 
If they don't sound too thrilled about it, you would use other words they used that 
promote a positive experience.  
 
The fact is, there is nothing more powerful than an ear that listens. You don't come off as 
selfish and inconsiderate. Every person desires attention, it is a basic human desire. Let 
the other person talk. 
 
Letting the other person talk about themselves allows you to work directly with human 
nature. Start talking about yourself and you're working against the nature of human 
beings and you're going about it all the wrong way.  
 
If you want to successfully get people to like you when you talk, remove these words 
out of your vocabulary right now and never use them again: 
 

"I, Me, Mine, My" 
 
Take all those words and replace it with one -  
 

"You" 
 
Examples: YOU will benefit if YOU follow what you’re reading. This is for YOU. This 
will make YOU look great. YOU will be well liked... this will make YOU and your 
acquaintances happy. When YOU speak the word YOU, YOU have the advantage. 
 
If you're willing to give up the satisfaction from talking about yourself, and that you get 
from the use of the words "I. Me. my,  mine", YOUR personality efficiency and YOUR 
influence and power over others will be greatly increased. Especially when you combine 
this with all the information that's waiting for you at the end of this report. 
 
Honestly, this is pretty tough to do and it takes practice but the rewards will make it well 
worth it.  
 
It's so funny when someone says "but I don't know what to talk about." Think 
about this: get the person to talk about themselves. While you do this, you'll find that 
others would rather talk about themselves as a subject than anything else.  
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If you can steer the conversation to get that person to talk about themselves, you will be 
well remembered for it and people will automatically love you for it. (Not to mention, 
this sets you up for suggestions, powerful one's later on during the conversation)  
 
Ask them question such as: 
 

• How is your family, Tina? 
• How long have you worked with the company? 
• Did you enjoy your vacation? 
• Did your family go with you? 
• What do you think of when? 
• Is this where you grew up? 
• What is you home like? 
• What is most challenging to you about your job? 
• How is that boy of yours coming along? 

 
You'll know when you meet someone that knows the importance of getting the other 
person to talk about themselves. Both of you will be trying to get each other talking about 
yourself! Ironically this rarely happens.  
 
Sadly, most people are not effective at influencing others because they are too busy 
talking about themselves - ick, BIG turn-off. Remember, it's not how you like how you 
say something or are amused by the remarks you make, its how the person you are 
talking to likes to listen to them. 
 

Getting the other person talking about themselves puts you in the 
position of being the most interesting conversationalist! 

 
Plus, if you know how to properly use questions like you learned in the previous sections, 
you can guide their thinking to wherever you like. Once they are there, you can link all of 
their own powerful meanings they have to you and the outcome you're aiming for them to 
act on.  
 
We’re talking about a very powerful set-up you’re creating to use later on.  
 
However, in order to effectively use secret #6 you've got to know our last secret...  
 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-= 
Secret #7:  
What To Say When It's Your Turn To Talk! 
=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=-=  
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So you're talking with someone, and you're matching the pace of their voice, the pitch 
and tone. You've asked them a few questions to direct them towards the outcome of how 
and what you want them to act on. You've gotten them to talk about what is challenging, 
what's exciting, their family, house... You've heard them babble on and on and as they 
say what they’ve said, you're making mental notes of what words their leaning on. 
You've listened to determine what sensory base over powers the rest because they may 
have said see? Saw? Picture... Heard, listen... Now what? 
 
Now you're really ready that's what. You've got the basics down. The foundation that puts 
you in the position to step inside their mind now. You're ready to grab hold of that 
steering wheel, and turn their thoughts towards the direction you're aiming for.  
 
Think about it - You've already won their trust leveraging the power of human nature, 
they're standing in front of you and have no idea what you're about to do next. The 
anticipation of knowing that getting what you want from that person is just around the 
corner, "if you follow my lead" you're thinking to yourself... 
 
So stop… and just ask yourself this question: 
 
Are you ready to discover the rest of these powerful techniques now? I couldn't possibly 
fit everything that you can be learning with 7 secrets alone. You've done good reading 
this far, you already know the basics. That's out of the way now. The foundation is over 
and done with.   
 
The power of getting what you want from others is here. Are you sure you’re ready for 
this? I have to be honest, not everyone can handle this material. Not everyone is able to 
use it to their advantage. Not everyone is even matured enough to use these techniques 
responsibly.   
 
So you must be ready. If you've read this far and all the way through - you're ready, really 
ready.  In just a few seconds, you could be learning the secrets you've been waiting for.   
 
Go ahead and take advantage of my 60-day money back guarantee. Go ahead and put my 
eBook to the test. Go ahead and try all the techniques out. Give em’ a whirl, you won’t be 
disappointed. Give yourself the chance to know exactly how this works on you and how 
you can make this work on ANYONE else you choose to.  
 
Sit back friend, and order your copy today. Get ready to be BLOWN AWAY with this 
powerful information. You have everything to gain and nothing to lose.  
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
You can learn these secrets and use them, or you can let others use  
them against you, the choice is yours.  
Click NOW =====> http://www.applyhypnosis.com/order.html  
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~  
 

http:www.applyhypnosis.com/order.html
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That wraps up your free report on 7 Little-Known Secrets to Undetectable Hypnosis. 
Simply by knowing and applying these little-known secrets you'll be 99% ahead of any 
competitor.  
 
I hope you've enjoyed it.  
 
Here's to your hypnotic success,  
 
Nathan Blaszak 
http://www.applyhypnosis.com  
support@applyhypnosis.com      
 
P.S. If you have a friend who would benefit from this eBook, please feel free to pass this 
on freely. Or they can get their own copy by sending tem this link:  
http://www.applyhypnosis.com/freenews.html  
 
P.P.S. The cost of this manual is set to go up in price because I simply can’t afford to 
keep giving it away. Everyday I am documenting for my customers new techniques and 
methods to persuading others. With your purchase, you aren’t left in the dark. I’m there 
to help you with any questions you may have because I strive to provide as much 
valuable information I can for you. Plus, you’re getting “Surefire Hypnosis Gold” eZine. 
Jam packed with hypnosis secrets absolutely free -$200 bonus.  
 

Bonus! 
 
Here’s a preview of what you’re missing out on. I’m giving this to you because I 
want you to know that my words are sincere: 
 

Free Issue of Our Surefire Hypnosis Gold eZine  
 
Hi Friend, 
                                                            
And welcome to This hard-hitting special issue of "Surefire 
Hypnosis Secrets E-zine".  
 
This issue we're going to tackle the fascinating subject of 
using "negation" to increase your persuasion skills. (You may  
want to print this issue out - it's that good!) I just couldn't wait to 
share this with you. 
 
So, let's get started... 
 
================================================== 
 
Surefire Hypnosis Secrets Email Newsletter 

http://www.applyhypnosis.com
http://www.applyhypnosis.com/freenews.html
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~~~~~~~~~~~~~~~~~~~~~~~ 
Your Hypnosis Skills Building  
Guide To Greater Influence 
~~~~~~~~~~~~~~~~~~~~~~~ 
================================================= 
Brought to you by: 
Nathan Blaszak - Life Tricks, Co, 
5250 21st Ave Sacramento, CA 95820 USA 
http://www.applyhypnosis.com  
mailto:support@applyhypnosis.com  
 
********************************************* 
WHAT'S IN THIS ISSUE: 
 
* How Negation Will Trigger And Make Anyone 
  Practically Follow Anything You Say Unconsciously  
 
* Special Announcement  
 
* Subscribe/Unsubscribe Information 
 
********************************************* 
 
=========================================================== 
HOW  NEAGATION WILL TRIGGER AND MAKE ANYONE  
PRACTICALLY FOLLOW ANYTHING YOU SAY UNCONSCIOUSLY  
 
By Nathan Blaszak 
========================================= 
 
Did you know that there are certain phrases that when said,  
will invite the person you are talking with to go into a "trance"  
like state, and it's completely unknown to the person?  
You'll be able to speak directly to a person's unconscious 
mind using this breakthrough communication concept.  
 
Telling people stories or scenarios using negation is  
one of the most powerful ways to bypass a persons  
consciousness, and bring up everything you want 
their conscious mind to "see". 
 
It's pretty simple to do this. Let me give you an 
example: "Don't think of cow"... (moo) Now, tell me you 
didn't think of one and I'll just laugh at you.  
 

http://www.applyhypnosis.com
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Have you ever thought about why breaking a habit is so  
difficult?   
 
If you smoke and tell yourself "I will stop Smoking". Your 
mind has to think about smoking in order to stop it. It goes 
inside and finds all the reasons why you should quit, and the 
pictures it gives you in return is you smoking. 
 
You're defeated before you even try.   
 
Instead of saying "Don't get hurt" You might try saying 
"Be careful". You see, negation has it's effects either 
way. Telling someone to "not do" something is an open 
invitation for the subconscious mind to keep thinking 
about it, until 'will power" dwindles away and then do 
what you said not to.   
 
Okay now for the shocker.  
 
It may seem like negation should not be used at all and to 
use choice words to protect someone, but that's just not the case 
because you can use it to get others to feel good about taking 
the action they are persistent about not taking.  
 
Reverse psychology? 
 
Not really. In a sense maybe--> "You really shouldn't think about 
using negation to your advantage". Just the word shouldn't in that  
sentence triggered a magic response. You thought about what you  
"shouldn't" be thinking about. Which are the advantages of using what  
you're learning.  
 
Using this psychological 'trigger' can massively increase 
your persuasion success.  
 
Here's an example:  
 
John says: "No thanks, I'm not really up to it" 
 
Jane says: "You're right, I can see you're not really up to it.  
Maybe it's just not as important to you as it is me. And there's no reason 
for you to think of all the reasons why you would be because,  
what are the chances of you changing your mind that fast? I  
don't think that's even possible. Do you?" 
  
Instead of sheepishly saying “oh” OR “Why?” like so many other people  
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would, there's a legitimate sequences of thoughts given to their  
subconscious mind to think about. And this example is only responsible  
for getting someone to "feel up to it". Or at least start thinking about 
it.  
 
Eventually, it will build up and blow up like a bomb inside their 
mind. It may not be instant, but it certainly will weaken "will 
power." Sometimes it will work immediately. It all depends 
on how well your follow up is to their response.  
 
This strategy works just as well today as it did when  
I first realized it's true power.  
 
Using this secret weapon for landing a date that wouldn't give  
me the time of day, I was able to get a totally unavailable  
woman (so she said) to go out with me simply using  
"negation" persuasion.  
 
The premise was how she really couldn't see herself having 
fun, enjoying each others company. It wasn't possible for her 
to have pleasurable experiences with me, and she really  
shouldn't feel attracted to me, and it really wasn't necessary 
to get all warm and tingly in her thoughts about me. And 
how I just knew that she really can't have those kind 
of thoughts about me when I wasn't around either.  
 
It was a huge winner with her. She called me and asked  
ME out, two days later.  
 
So how can you apply all of this to your social situations? Easy. 
Let's say you have a nagging problem with your spouse  
you want to change once and for all. Well, simply tell them 
what they can't feel, think or do. It' will eat away at them  
slowly. Just don't be rude about it. You want to be "sneaky"  
 
Maybe you'll throw in an extra good thought, an extra 
boost of positive influence without negation simply because  
it is your way of feeding to what they "don't" see and 
to introduce to their subconscious mind what they  
could see instead.    
 
Let people "not see or feel something" it works...  
 
* Are you tired of hearing "I can't" do something?  
 
* Did you have a problem and you wanted them to  
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help fix it - but they told you now wasn't a good time?  
 
* Do you need to be left alone and they just won't get the picture? 
 
Think about that last one.  
 
Whatever the reason. Tell them what they couldn't, shouldn't 
and wouldn't - do, see, hear, feel, taste, touch, or smell....  
 
For some reason everyone always tries to hype up 
someone or gives up when "No" is spoken. If you're letting 
that happen or giving up too soon, you 'really aren't using 
negation. So let people "not" experience something. 
 
I know this probably goes against every grain of common 
sense, but I promise if you give people a "don't" Thought,  
they'll respond with "do that". 
 
Copyright 2003 Life Tricks, Co.  
 
 
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
Create Powerful Hypnotic Language  -- *Without* Them Knowing! 
Stop Trying To Persuade Others The Hard Way! 
Check out  =====> http://www.ApplyHypnosis.com  
 
Here's What One Recent Member Had To Say: 
 
"Seriously -- this stuff TOTALLY blows away anything similar  
to it, and I can tell you right now - using your techniques 
for persuasion (& the concepts within using them),  
integrated into my profession, I fully expect to double, if not  
triple, my sales in the next year!!! "Incredible" is a 
gross understatement, Nathan!! I can't thank you enough 
for this! Please don't sell my customers your system!" 
 
Brad Grifthen 
NC, USA 
 
~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~~ 
******************************************************* 
If you enjoyed this issue, why not forward it  
to an associate or colleague who can profit  
from this information. They'll thank you for it. 
******************************************************* 
 

http://www.applyhypnosis.com


 18 

Attention editors and publishers: You are welcome to  
post/distribute/publish this eBook provided that  
full contact information is provided. Otherwise reprint is  
prohibited. 
 
------------------------------------------------ 
If this eBook was forwarded to you --  
you can subscribe to our “surefire hypnosis” 
eZine by going here ==> 
http://www.applyhypnosis.com/freenews.htm   
------------------------------------------------ 
 

http://www.applyhypnosis.com/freenews.htm

